
Q2 vacancy rates:

Metro Vancouver

What do Metro Vancouver’s Q2 Vacancy Rates Mean for Tenants?
We are pleased to share the latest statistics – and 
our insights into – the 2014 second-quarter Metro 
Vancouver Office Market. As noted in our sneak-peek 
letter, vacancy rates are up, having pushed through 
the 12-percent mark during Q2. For most office 
tenants, this is positive news!

Since our last report, we have seen buildings completing 
their construction. This leads to a total current inventory 
for Metro Vancouver of 52,905,635 square feet.  

If you recall, last quarter we reported a total of 28 office 
buildings under construction. As of this quarter, only 
19 are still under construction. This alone would be an 
increase in overall vacancy of 1.1 percent – and would 
easily explain the increased vacancy numbers for the 

quarter. Although the inventory increased this quarter, 
the new inventory did not contribute significantly to the 
spaces added to the market.

Over the last 90 days, according to Altus InSite, the 
previous quarter had a negative absorption of 384,591 
sq. ft., which increased by 160 percent to a total of 
615,506 sq. ft. during Q2.

Despite the increase in vacant premises coming to the 

Vacancy Increase: +1% in the quarter ..............    108.7%

Negative absorption: 615,506 sq. ft. .................     157.0%

Buildings under construction: ..........................   -32.0%

market (1,346,957 sq. ft. in Q2 versus 1,181,966 sq. ft. 
in Q1), the total number of spaces added to the market 
remained stable (324 new spaces versus 325 last 
quarter). However, where 275 spaces, totalling 797,375 
sq. ft., were removed last quarter, only 239 spaces, 
representing 731,451 sq. ft., were removed in Q2. This 
resulted in a negative absorption of 615,506 sq. ft., or 
roughly 205,000 sq. ft. per month, up from 128,000 sq. ft. 
last quarter. 

As for market activity, it has been well documented that 
Sony is committing to 74,000 sq. ft., and Microsoft to 
143,000 sq. ft., at 725 Granville Street. The balance of the 
market has been focused on renewals of tenants who do 
not appear to be looking to expand. 
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This continuing trend of increasing vacancies suggests 
that landlords will have to become more creative and 
aggressive in pursuing and incentivizing active tenancies. 
Overall, tenants wanting to grow are still rare. Most 
tenants are happy to hold on to the status quo, or even 
reduce their overhead, if possible.

What about sublease space?

We have had some requests to examine the rates of 



What’s a tenant to do?

In a market where the vacancy rate continues to rise 
and absorption is slow, tenants can continue to be 
patient. We encourage our clients to take the time to 
consider all their options and to weigh them carefully. 
Rather than thinking, “What will it cost me to renew my 
lease?”, instead think, “How would I operate my business 
if I could not renew my lease?”, “What options make 
sense?”, “What can I change?”, and “How might my firm 
benefit from moving?” It is not that moving is the right 
choice. Rather, it is the mindset of considering a move 
that will allow you to get the best value – whether you 
renew your lease or relocate. We also caution you to 
understand the difference between a lease renewal and a 
lease renegotiation. 

For more information…

To learn more about NAI Commercial, Rob 
DesBrisay and the many ways we can help 
with your commercial real estate needs, 
please call (604) 691-6602.
 
You can also reach us by email at
rob@naicommercial.ca or visit us online at
www.naicommercial.ca

NAI Commercial Vancouver
#100 – 535 Thurlow Street

Vancouver, BC  Canada V6E 3L2
(604) 683-7535

www.naicommercial.ca

NAI Commercial – we’re here to help

NAI Commercial offers a full-service consulting approach 
to help you get the most out of your lease and premises. 
We do whatever it takes to make it easy for you to 
attain your objectives. Whether you want to retain us to 
represent your interests, are simply curious to learn more 
about our services, or would like us to provide a free 
opinion on your current premises and lease – we are here 
to help with good, honest advice.    

Thanks for taking the time to read this.

Regards,

Rob DesBrisay

Managing Partner, BC

Metro Vancouver Sublease Inventory vs. Direct Inventory during the same time frame

subleasing versus direct leasing, and how that may 
affect the market. Over the past five years, the sublease 
portion of the market has moved between a low of 1.6 
percent and a high of 2.2 percent of total available space. 
While the amount of sublease space has increased, 
the percentage of the total vacancy is fairly stable, 
representing an average of 23.7 percent of the total 
vacant area over the last five years.


